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Bennion	
  Deville	
  Homes	
  Welcomes	
  Maya	
  Moin	
  
	
  
LAGUNA	
  NIGUEL,	
  CA	
  –	
  OCTOBER	
  17,	
  2015	
  –	
  Bennion	
  Deville	
  Homes	
  is	
  

proud	
  to	
  welcome	
  Realtor®	
  Maya	
  Moin	
  to	
  the	
  Laguna	
  Niguel	
  office,	
  located	
  

at	
  27941	
  La	
  Paz	
  Road,	
  Suite	
  A.	
  Maya	
  has	
  had	
  her	
  real	
  estate	
  license	
  since	
  

1993	
  and	
  has	
  lived	
  in	
  Orange	
  County	
  since	
  2000,	
  giving	
  her	
  a	
  wealth	
  of	
  

experience	
  in	
  the	
  industry	
  and	
  in	
  the	
  local	
  communities	
  to	
  guide	
  her	
  clients	
  

down	
  the	
  right	
  decision	
  path.	
  She	
  works	
  with	
  buyers	
  and	
  sellers	
  throughout	
  

Orange	
  County,	
  including	
  the	
  communities	
  of	
  Laguna	
  Niguel,	
  Dana	
  Point,	
  

Laguna	
  Hills,	
  and	
  Laguna	
  Beach.	
  

	
  

Maya	
  has	
  a	
  strong	
  background	
  in	
  real	
  estate,	
  starting	
  with	
  her	
  time	
  in	
  

Property	
  Management	
  where	
  she	
  helped	
  clients	
  find	
  the	
  perfect	
  lifestyle	
  

and	
  sharpened	
  her	
  abilities	
  to	
  work	
  with	
  contractors,	
  stage	
  homes,	
  and	
  

learn	
  and	
  understand	
  building	
  and	
  housing	
  codes.	
  “My	
  experience	
  in	
  

Property	
  Management	
  coupled	
  with	
  my	
  time	
  as	
  a	
  Realtor®	
  allows	
  me	
  to	
  

truly	
  help	
  my	
  clients	
  in	
  all	
  facets	
  of	
  their	
  real	
  estate	
  needs,	
  regardless	
  of	
  

whether	
  they	
  are	
  buying	
  or	
  selling,”	
  she	
  states.	
  

	
  

Over	
  the	
  course	
  of	
  her	
  professional	
  career,	
  Maya	
  has	
  developed	
  a	
  strong	
  

ability	
  to	
  serve	
  her	
  clients,	
  which	
  all	
  boils	
  down	
  to	
  one	
  fundamental	
  skill:	
  

listening.	
  “Communication	
  is	
  all	
  about	
  listening,	
  which	
  is	
  the	
  most	
  critical	
  

skill	
  to	
  have	
  in	
  this	
  business.	
  In	
  order	
  to	
  best	
  meet	
  client	
  needs,	
  you	
  have	
  to	
  

be	
  able	
  to	
  ask	
  the	
  right	
  questions	
  and	
  listen	
  to	
  understand	
  exactly	
  what	
  it	
  is	
  



	
  
	
  

they	
  are	
  looking	
  to	
  accomplish,”	
  Maya	
  adds.	
  Her	
  philosophy	
  of	
  handling	
  

each	
  transaction	
  as	
  if	
  it	
  were	
  her	
  own	
  and	
  over-­‐delivering	
  for	
  her	
  clients	
  

has	
  helped	
  her	
  build	
  a	
  solid	
  foundation	
  within	
  the	
  business	
  and	
  makes	
  her	
  a	
  

hit	
  with	
  her	
  clients.	
  

	
  

Maya	
  enjoys	
  the	
  emotional	
  connection	
  of	
  the	
  real	
  estate	
  process,	
  especially	
  

meeting	
  people	
  with	
  diverse	
  backgrounds	
  –	
  even	
  those	
  who	
  are	
  not	
  from	
  

the	
  United	
  States	
  so	
  she	
  may	
  converse	
  with	
  them	
  in	
  one	
  of	
  five	
  languages	
  

she	
  speaks.	
  “It	
  is	
  so	
  much	
  fun	
  to	
  meet	
  new	
  people	
  and	
  get	
  to	
  know	
  them	
  so	
  

intimately.	
  I	
  especially	
  enjoy	
  speaking	
  to	
  people	
  who	
  do	
  not	
  speak	
  English	
  

as	
  their	
  primary	
  language.	
  Communicating	
  with	
  them	
  in	
  their	
  native	
  tongue	
  

is	
  a	
  joy	
  and	
  we	
  seem	
  to	
  connect	
  on	
  a	
  deeper	
  level,”	
  she	
  continues.	
  Maya,	
  

who	
  is	
  from	
  France,	
  is	
  fluent	
  in	
  English,	
  French,	
  Arabic,	
  German,	
  and	
  

Spanish.	
  

	
  

Coinciding	
  with	
  her	
  love	
  of	
  meeting	
  new	
  people	
  comes	
  Maya’s	
  love	
  of	
  

giving	
  back	
  to	
  others,	
  donating	
  time	
  to	
  various	
  causes	
  in	
  a	
  plethora	
  of	
  ways.	
  

“I	
  volunteer	
  at	
  my	
  kids’	
  school	
  in	
  any	
  way	
  that	
  I	
  can,	
  donate	
  blood	
  at	
  blood	
  

drives	
  whenever	
  possible,	
  and	
  plan	
  on	
  getting	
  involved	
  with	
  volunteering	
  at	
  

shelters	
  for	
  domestic	
  and	
  child	
  abuse.”	
  

	
  

Maya	
  came	
  to	
  Bennion	
  Deville	
  Homes	
  because	
  of	
  the	
  brokerage’s	
  

philosophy	
  on	
  allowing	
  real	
  estate	
  agents	
  to	
  be	
  their	
  own	
  unique	
  brand.	
  

“The	
  freedom	
  to	
  run	
  my	
  own	
  business	
  the	
  way	
  that	
  I	
  want	
  to	
  run	
  it,	
  yet	
  

have	
  the	
  support	
  of	
  a	
  professional	
  and	
  ethical	
  company	
  when	
  I	
  need	
  it	
  is	
  a	
  



	
  
	
  

huge	
  draw.	
  I	
  also	
  have	
  the	
  opportunity	
  to	
  continue	
  my	
  education	
  and	
  

development	
  here	
  through	
  training	
  programs	
  and	
  get	
  one-­‐on-­‐one	
  support	
  

from	
  my	
  Managing	
  Broker.	
  I	
  enjoy	
  the	
  family	
  atmosphere	
  I	
  experience	
  here	
  

as	
  opposed	
  to	
  being	
  a	
  number	
  like	
  at	
  other	
  brokerages.	
  These	
  elements	
  all	
  

add	
  up	
  to	
  help	
  me	
  be	
  my	
  best	
  for	
  each	
  client,”	
  Maya	
  concludes.	
  

	
  

Adds	
  Managing	
  Broker	
  Sandi	
  Richardson,	
  “We	
  are	
  very	
  excited	
  to	
  welcome	
  

Maya	
  to	
  our	
  team.	
  Her	
  diverse	
  background	
  and	
  professional	
  experience	
  

allows	
  her	
  to	
  adapt	
  the	
  services	
  she	
  offers	
  to	
  just	
  about	
  any	
  type	
  of	
  client	
  

need.	
  Her	
  ability	
  to	
  work	
  with	
  a	
  wide	
  range	
  of	
  clients	
  positions	
  her	
  to	
  do	
  

great	
  things	
  with	
  our	
  brokerage.”	
  

	
  
About	
  Bennion	
  Deville	
  Homes	
  

Bob	
  Bennion	
  and	
  Bob	
  Deville	
  brought	
  their	
  highly	
  acclaimed	
  and	
  successful	
  

Bennion	
  Deville	
  Homes	
  blueprint	
  to	
  the	
  coastal	
  Southern	
  California	
  

communities	
  of	
  San	
  Diego	
  and	
  Orange	
  counties	
  in	
  2010.	
  	
  Bennion	
  Deville	
  

Homes	
  offices	
  proudly	
  serving	
  Orange	
  County	
  include	
  Laguna	
  Beach	
  and	
  

Laguna	
  Niguel.	
  	
  San	
  Diego	
  County	
  offices	
  are	
  located	
  in	
  Alpine,	
  Carlsbad,	
  

Carmel	
  Valley,	
  Encinitas,	
  Hillcrest/Mission	
  Hills,	
  La	
  Mesa	
  Village,	
  and	
  Little	
  

Italy.	
  The	
  powerhouse	
  regional	
  brokerage	
  also	
  proudly	
  serves	
  the	
  Coachella	
  

Valley	
  from	
  17	
  offices,	
  including	
  locations	
  in	
  Palm	
  Springs,	
  Rancho	
  Mirage,	
  

Palm	
  Desert,	
  Indian	
  Wells,	
  La	
  Quinta,	
  Bermuda	
  Dunes,	
  and	
  Indio.	
  

	
  



	
  
	
  

The	
  LUXE	
  Collection	
  program	
  lists	
  and	
  showcases	
  some	
  of	
  the	
  finest	
  

properties	
  available	
  on	
  the	
  market,	
  maximizing	
  exposure	
  of	
  high-­‐end	
  luxury	
  

homes	
  to	
  qualified	
  buyers	
  across	
  a	
  variety	
  of	
  mediums	
  and	
  channels.	
  

	
  

For	
  the	
  location	
  of	
  the	
  office	
  nearest	
  you,	
  please	
  visit	
  BDHomes.com.	
  	
  For	
  

the	
  latest	
  trends	
  in	
  Southern	
  California	
  real	
  estate	
  and	
  community	
  news,	
  

follow	
  us	
  on	
  Facebook	
  and	
  Twitter	
  @BDHSoCal.	
  

	
  


